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DIGITAL WINE VENTURES
A lot more than meets the eye

Stocks Down Under rating:

ASX: DW8       52-week range: A$0.018 / A$0.21 
Market cap: A$131.7M     Share price: A$0.079

Headquartered in Sydney is an organisation trying to make Australia the wine logistics capital of the world 
through technological innovation. Digital Wine Ventures has created a new marketplace called WINEDEPOT 
and while the company is not yet profitable, it has clearly struck a nerve in the marketplace judging by its 
growth rate. At first glance it might seem like this company is overvalued, but dig a little deeper and it’s clear 
that Digital Wine Ventures is just getting started.

Turning wine into cash

Digital Wine Ventures aims to make wine ordering for those involved in wine and beverage distribution easier. 
The company is currently doing this through its online market platform called WINEDEPOT (yes, all caps). The 
marketplace allows for easy sales to trade managers as well as consumers and makes it easier to manage 
inventory, orders and payments. Unfortunately, the company is not yet profitable with a loss of $2.4m in 
1HY21, an increase of 186% compared to 1HY20. However, revenue has been skyrocketing as the company 
continues to expand. During 1HY21, revenue increased 1,042% to $991,333 due to the company seeing strong 
growth in the number of cases sold on WINEDEPOT’s marketplace.

Moving into 3Q21 growth has continued. During this period alone, revenue jumped 431% to $768,000, or 77.5% 
of 1HY21’s total revenue. Additionally, the company set a record for number of cases shipped after volume 
grew 696% year-over-year to 61,939. 

Despite all of these impressive achievements, we believe the most significant part of 3Q21 was the launch of 
its dedicated delivery fleet. We believe this is an essential part of the value-add proposition of WINEDEPOT’s 
marketplace and offers customers the ability to outsource their logistics network. We believe this will prove to 
be a lucrative venture, especially if the eBay deal, which we elaborate on below, is finalised.
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Sharing is caring

Digital Wine has decided that the path to success lies down the road of partnerships and they have been 
creating them like there was no tomorrow. Between March and May 2021 alone, the company announced 
three separate partnerships; with Ebay, Bibendum and Earlypay. The main focus of these three partnerships 
was to expand the market size and ease with which customers can list their products. For example, the 26 
March 2021 eBay Memorandum of Understanding (MoU) laid out the plan for a partnership to be finalised 
between the two companies. Under the MoU, Digital Wine’s subsidiary WINEDEPOT customers will be able to 
list directly on eBay without an account. Orders would still be processed by WINEDEPOT, but they would be 
placed through eBay. It is important to note that an MoU is not binding and either party can backout at any 
time, but we believe this will be a win-win for both eBay and Digital Wine Ventures.

On 30 March 2021, the company announced it had formed a foundation agreement with Bibendum Wine Co 
for the company to list its products on WINEDEPOT MARKET and have its large trade network of trade buyers 
use the service. In exchange, WINEDEPOT will provide incentives to trade buyers, access to its delivery fleet 
as well as its logistical services. Bibendum is a massive operation with 160 local and international wine and 
spirits producers currently represented by the company. We believe this partnership exposes Digital Wine 
Ventures to a massive new customer base.

In its latest announcement, on 3 May 2021, WINEDEPOT indicated a partnership with Earlypay Limited (ASX: 
EPY) to create LIQUIDITY, a credit system for buyers on its marketplace. We mostly see this as a value-add, 
rather than a game changer, but it is likely to draw more users to WINEDEPOT’s marketplace and increase the 
Average Order Value (AOV).

Like a nice wine, expensive, but worth it

Just like a nice wine, Digital Wine Ventures is certainly far from cheap with its Trailing 12-months EV/
Revenue ratio of 125x. However, when we look at the explosive growth the company has experienced over 
the last 12 months, the renewed focus of Australian wineries on the domestic market and the company’s new 
partnerships, we think the valuation is likely on the low side. When we look at the direction the company is 
taking, we really can’t see anything that we think should be different. 

There is certainly strong dilution risk for the shares in the near to medium term as Digital Wine Ventures is 
unlikely to be profitable in the next few years, but we don’t see any insolvency risk.  Don’t get us wrong, this is a 
risky company as it is pre-profit and has yet to solidify its place in the market. However, for investors willing to 
take on that sort of risk, this is certainly one to look at. Four stars from us at Stocks Down Under.
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